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TimeWise 3D T e TimeWise 3D Basic Set
$204 $132 $56
Miracle Set 3D Miracle Set 2D
Microdermabrasion Plus e I(r;?]%%e %f:ﬁAaSk l\flll'ea%ns.er
Mask of Choice olsturizer
Eye Makeup Remover
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TimeWise Repair MK Naturally TimeWise 3D
$205 $136 $110
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Teenage Skin Acne- Prone Skin
$78
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Charcoal Mask Satin Lips Set Hydrogel Eye Oil-Free Eye
$24 $22 Patches $40 Makeup
7 ot Remover $17
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Moisture Cleansing Brush Nourishing Oil Satin Hands
Renewing Gel $75 $48 Pampering $36
Mask $22
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A Jife-lhawngyiny OPPORTUNITY

What if you could love your work and enjoy doing the things you love in life?
Mary Kay gives you the chance to do that and MORE as a small business
owner while you support your family and your own dreams.

MONEY RECOGNITION SELF-CONFIDENCE
You can make money having From fabulous prizes to heartfelt You can become more
parties and your earning words of praise, it feels good to confident, empowered and
potentialis up to you! be appreciated for your every inspired as you use your
accomplishment. strengths to discover success.
CARS ADVANCEMENT BOSS
The Mary Kay Career Car See how far the Mary Kay You can start your own
program is one of the larges in opportunity has taken the real business and decide the
the world and it drives >0 many women on Instagram® working style that works best
women to succeed! #MyMKLife. No glass ceilings for you!
here!
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MARY KAY OFFERS A SOLID OPPORUNITY.
These are just a few of our most impressive figures.

Ve
Mary Kay Inc. and the Mary Kay

a. Foundation have donated to help Mary Kay's global annual Mary Kay products are
\\, end domestic violence. sales. sold all over the world.

ol Kl Cealonls

The average beauty experience has approximately:
$200+ in total sales, 4 guests & $50 in orders per guest
The average customer reorders approximately $200/year.
We love residual income!

$200 x 5 = $1,000 weekly sales
$1,000 x 50 weeks = $50,000 annual retail sales
425 customers x $200/year = $85,000 annual reorders
$135,000 total annual sales = $67,500 profit

Plus Tools
& Samples!

$200 x 3 = $600 weekly sales
$600 x 50 weeks = $30,000 annual retail sales
255 customers x $200/year = $51,000 annual reorders
$81,000 total annual sales = $40,500 profit

$200 x 1 = $200 weekly sales
$200 x 50 weeks = $10,000 annual retail sales
85 customers x $200/year = $17,000 annual reorders
$27,000 total annual sales = $13,500 profit



